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Goals

My goal is to become a Mary Kay Sales Director by offering quality products, exceptional service, and a network of valued customers.  
I am building a team of outstanding women to Cadillac Unit status so we can celebrate on stage at Seminar in Dallas in 2011. To 
accomplish this I will be in the National Court of Sales with over $36,000 in personal sales and the National Court of Sharing with 24 
qualified new personal team members.

My ultimate goal is to debut as a National Sales Director in 2013 during Mary Kay’s 50 th anniversary year! This is not just a job but a 
career of offering personalized service and a business opportunity to build and create limitless dreams from a starter kit. I truly dream  
in Pink!

Achievements

2010 Area Top 10 Sales Court
2010 Unit #3 of Sales
Star Consultant 10 Quarters (Entire Career)

2009 Area Sales Court
2009 Unit Miss Go Give – Nominated by sister consultants
2009 Unit Queen of Sales

Interests

I love to travel, read, garden, sing, and spending time with family and friends. Serious SJ Shark hockey fan!

Networks

Facebook, International Association of Administrative Professionals (IAAP), LinkedIn, Medina’s Gym, Productive Learning & 
Leisure (PL&L), Twitter, Exclusive Welcome Wagon member for Danville/Alamo area.

Skills

EDUCATION & PROFESSIONAL TRAINING

CHRISTIAN LIFE COLLEGE Stockton, CA
                  Associate of Arts - Biblical Studies 
CERTIFIED ADMINISTRATIVE PROFESSIONAL (CAP) – IAAP Certification 2005
COLOR CERTIFIED - MARY KAY 2008

CONTINUING EDUCATION 
• Personal Development                            Going Beyond Reason, Personal Presentation & Motivation,

                                        Achilles Heal, Mission & Branding

• Human Resources                               Workplace Safety, Diverse Perspective & Common Goals

• Management                                       Service First 1&2 – Excellence Standards & Best Practices, Conflict To 
Resolution, 

                                                     Diverse Perspective & Common Goals, Business Writing, Producing Positive Change
                                          

ASSOCIATIONS AND COMMUNITY INVOLVEMENT

Leadership Team as Visitor Host, BNI Midday Referral Group - Member since 2009
Past Division President, IAAP California Division - Member since 2002 
Team Leader, American Heart Association - San Francisco Heart Walk - Member 2003-2008
Organizing Committee, Take Our Daughters and Sons to Work Day - Member 2003-2008

• Board Member  , Bridgeport Home Owners Association - Member 2005-2008
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S  ervices/Products  

Executive Gift Service, Bridal Parties, Birthday, Anniversary, and Baby Shower Gifts, Girls-Night-Out Parties; Spa Treatment 
Pampering Sessions, Men’s Facials; Sensorific Scent; and Microderm PJ Parties.

Complimentary skin care and, color cosmetic application tips and techniques are given in a relaxed environment. Body care, spa, and  
fragrance are also part of our outstanding line of products. Contact me for a current brochure.

Hours/Payment Options

Flexible hours are available to work with your schedule for parties, on the go appointments, facials, or events.

Solutions for

• Clear and prevent blemishes
• Create a more flawless, 

rested look
• Extra hydration up to 10 

hours
• Firm, moisturize, and 

minimize the appearance of 
cellulite

• Improve the appearance and 
texture of my skin

• Improve/minimize the 
appearance of fine lines and 
wrinkles

• Reduce dark spots and even 
skin tone.

• Reduce eye-area puffiness 
and the appearance of dark 
circles

• Remove eye makeup gently
• Simple solutions for my on-

the-go lifestyle
• Smooth dry lips

Helping Others Reach Their Goals

Encourage, inspire, coach, and lead an amazing team of business owners in my future unit the MKCrownJewels. Weekly newsletter, 
training, and resources are provided to each team member. Leadership and recognition celebrated at weekly success meetings and events.

Choosing My Services

Customers are guaranteed 100% satisfaction with all services and products. I am looking for customers for life not a sale.

A Good Referral for Me

A good referral for me are people who are looking for a skin care system, need a solution specific for skin care concerns, a new or updated  
color look, or simple gift services with free delivery.

My Dream Referral

My dream referral would be a corporate gift purchaser interested in great value with personalized service to clients or their employees for  
every occasion. Logo and other corporate items can be integrated to provide a gift from your company that will convey your holiday,  
celebration, or thank you message. Gift wrapping and delivery are always free. Please contact me with the number of employees and price  
point so we can discuss product options. Last minute gifts are also available. Remember a complimentary appointment with me is 
included with every gift!
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